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Program Your Mind for Wealth

By Christopher Howard

Tired of living from paycheck to paycheck? Sick of struggling in the “rat race” yet never seeming to
get anywhere financially? Are you ready to change your financial future once and for all?
The solution you seek is all in your mind.

Just ask Jon Andre Bliss.

Jon Andre had been working as a car salesman for alittle more than four months, but he had beenin
sales for more than two years. As arookie in the car business, he was doing pretty well. He was
rated number twenty-six out of thirty salespeople at his Ford dealership, and on his best month he
had sold eight carsin thirty days. Not bad to start. But he knew that he was capable of much more.

| had known Jon Andre for awhile, and he had heard stories of the work | had done with othersin
terms of helping them to accelerate their success. One day he approached me looking for advice
about how he might be able to increase his sales. | asked him what he thought it would take to
double them. He was a bit surprised and admitted that he had never thought about the possibility of
doubling his sales. | explained to him that that was the very reason he hadn’t.

| then asked Jon Andre if there was anybody within the dealership who was currently producing two
or three times the amount of salesthat he was. When he responded “Yes,” | began to help himto
realize that if anyone at the dealership was doing it, he could do it as well.

After spending afew hours together, we pinpointed and eliminated the limits in his thinking that
had prevented him from making the kind of income he deserved.

Within the next thirty days, Jon Andre sold twenty-one cars. He virtually tripled his sales overnight.
He shot up from number twenty-six in the deal ership to number one. Even more impressive is that
he's still at number one more than ayear later. He accomplished al of this simply by shifting his
thinking. One moment he had been struggling to sell eight cars; the next he changed his focus to
doubling his sales and, as aresult, he opened himself up to new possibilities and phenomenal
results.

The problem that we face in life is that we often accept the reality that we' ve been handed by our

families, friends, co-workers, society, the media, and so on. The reality that we accept is made up of
amatrix of interacting belief systemsthat can either be useful to us or that disempower us. Financial
beliefs that disempower us include convictions such as: “It’s hard to make money,” “Y ou have to be



born into wealth,” or *Y ou have to work for years to make real money as a sales professional.” If
we accept these kinds of realities, it can absolutely prevent us from reaching our full potential.

Before we knew that the world was round, it was awell-known fact that it was flat. And for al
intents and purposes it was. Y ou wouldn't think to sail around it, because it couldn’t be done; it was
flat. But the whole world changed when a few individuals changed their thinking.

Y our financial world is exactly the same. Both poverty and wealth exist, yet some people
experience one and not the other. What differentiates those who have massive amounts of wealth
from those who are completely broke is their thoughts, which determine their focus.

According to Mihaly Csikszentmihalyi, author of the book Flow: The Psychology of Optimal
Experience, we take in approximately two million bits of information per second through our
sensory channels. If we were instantaneously aware of al that was happening around us, we would
go insane from sensory overload. Therefore, the human nervous system deletes, distorts and
generalizes all of the information into manageable chunk sizes. Out of two million bits of
information per second, we only process seven (plus or minus two) chunks. This means that, out of
everything that is happening, we experience only a minute amount.

Y ou can compare your experience of reality to surfing the worldwide web. Consider for a moment
the amount of information available on the worldwide welbb—a tremendous amount. Y et if you type
into your search-engine the word “poverty,” your computer will ignore everything else and sort
specifically for anything that meets your criteria. In life, it's the same way. Y ou get what you look
for.

Think of your focus as being like aflashlight. If you were standing in adark room with wealth in
one corner and poverty in the other, your experience in life would be based upon where you're
pointing your flashlight at any given time. Do you have the flashlight of your focus on wealth, or on
poverty?

In Robert Kiyosaki’s book Rich Dad, Poor Dad, the author states that if you want to become rich
the only thing you need to do isto increase your financial vocabulary. Thisis true because, in order
to increase your financial vocabulary, you have to shift your focus. Y ou will have to begin reading
different types of magazines, holding different types of conversations, and so on. Philosopher
Ludwig Von Witkenstein once said, “Whereof one cannot speak, one cannot think.” People who
have wealth and abundance in their lives speak and think differently than those who don’t. The
flashlight of their focus is on a different corner of the room.

When you change your focus, you can change your external finances
- sometimes even instantaneously.

| recently had a woman, who was searching for answers, come to a personal development seminar
that | was teaching. She explained to me that she really wanted to go into the school system and
teach children how to live up to their full potential. But she told me in the same breath that she had
no money at al to follow through on her grand ideas.

| explained to her that oursis atotally abundant universe. There’ s more than thirteen trillion dollars
circulating around the planet every day, just looking for someone to take care of it. | told her that
there were plenty of people who wanted to give her money to support her project. About four weeks
after she left the seminar, | received acall from her. She was extremely excited, and explained to
me that she had really taken what | said to heart. She had gone out and found tens of thousands of
dollars available to her in grant money to fund her project. Her finances changed instantly the
moment she changed her focus.



So the question becomes, “What are some of the things that you can do to change your focus and
immediately take charge of your financial destiny?’

One of thefirst things that you can do isto raise the level of importance of your personal
finances. Many people have the limiting belief that money isn’t important, or a belief that if you
focus on money, you are somehow a bad person. These beliefs do nothing but hold you back.

When people used to think the world was flat, the old maps of the world showed the “boundaries
conditions’ - the edges of the world - and written all around those boundaries were the words
“There be Dragons.” Or the maps would depict people falling off their ships and tumbling over the
edge of the world. There weren't really dragons there, and there weren’t really places where you
might fall off the edge of the world. These weren't the boundaries of the world, but they might as
well have been, because they were boundary conditions of peopl€e’ s thinking at the time.

Consider the beliefs that prevent you from focusing on wealth to be just like the boundary
conditions of people’ s thinking in Columbus' time. Now | have a question for you: How satisfying
will your life be ten, twenty, or thirty years from now, when you get out into the future and you' ve
allowed your beliefs to keep you from living the life you deserve? Maybe now is the time to get
some new beliefs about money. Convictions that will empower you, such as the belief clearly held
by John D. Rockefeller who once said, “| believe that the power to make money is agift from God.”

When Columbus first set sail he left knowing that the world was different than al of those around
him believed it to be. And he was absolutely convinced that he would find a faster route to the
riches and spices of the Orient. These beliefs and convictions were the first step to success beyond
even his own expectations.

Raise the level of importance that your personal finances have in your life.

How do you do that? Decide. Decide that money isimportant. It's so important that you' re willing
to do everything you can to learn about it - how to manage it, how to invest it, and how to multiply
it. Before long you'll find yourself holding different conversations with people, reading different
types of magazines, and spending your time in ways that enable you to increase your financial
intelligence. When you shift your focus, it will be asif you’ ve typed the word “wealth” into your
search engine. Y our experience of life will actually change, and new possibilities will present
themselves to you.

A few weeks ago, my fiancée and | decided to purchase a new car, and we got our mind set on a
make and model that we saw for the first time just afew days prior to making the decision. We had
never noticed that make and model of car before, but the moment we made the decision to purchase
it, we began to see the same type of car all over the place.

My question to you isthis: Did the cars appear in circulation once we started looking for them, or
were they always there and we just hadn’t noticed before?

Y our financial world works in exactly the same way. Financial opportunities only present
themselves once you’ ve conditioned yourself to look for them. The difference between someone
who has massive amounts of wealth and someone who lives in poverty iswhat they are looking for.

Because we often accept the reality we' ve been handed, we end up getting exactly what we expect
out of life. Thisprinciple is especialy true in the area of finances. If you want to make more money,
then all you really need to do is change your thinking.



Christopher Howard is an internationally acclaimed expert in Neuro-Linguistic Programming and
Ericksonian Hypnosis. Chrisisa leading resource to individuals and organizations that want to
accelerate their performance and create breakthrough results.

The information provided in this articleisjust a glimpse of the POWERFUL tools you will learnin
Chris Howard' s Breakthrough To Success weekend seminar. Register today!

Ph: 1800 634200 for your FREE Tape and brochure on upcoming programsin your area.
www.univer salevents.com.au - email: info@univer salevents.com.au



